Rate Making in Practice
great part of expenses. The degree to which special business
conditions pnter as a factor in rate making is only relative
as there can be no absolute disregard of them. It is
competition that finally determines the exact extent to
which the rates should be manipulated to meet the require-
ments of demand, and this demand for transportation,
let it be reiterated, is not fundamental; it is not like our
demand for necessaries.
Preferential treatment need not necessarily take the
form of lower rates, it might take a variety of forms. The
simplest way is to allocate the commodity to a lower rated
class. Now, raw half-pressed cotton is classified in the
sixth class at Eailway Kisk, the maximum rate for which
is -83 pie per maund per mile and the minimum -166.
If raw cotton from a particular place is to be afforded
special treatment, then, the railway could do so by placing
it in a higher class, say class 5, for which the maximum
and minimum are 0-77 and 0-166 pie respectively. This
could easily be manipulated by changing the conditions
of package and such other details sa as to hide their real
character. Yet another device which needs little thought is
underweighment. The railways could wilfully credit a
consignment with a smaller weight so as to give it the
benefit of a smaller cost. But the most puritanical method
of achieving this is through " midnight " freight rates.
Under this, specially favourable rates are declared in the
usual manner so as to be applicable to all, but the condi-
tions of grant, such as time and quantity of the shipment
and section over which the rates are to come into force,
are so circumscribed as to suit the particular needs of the
traffic intended to be helped. This procedure has the
merit of muzzling all opposition since, technically, no
discrimination is practised. The usual device sought is
that whereby rebates are granted to favoured customers
for offering traffic to a particular line. The extent of
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